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Light Vehicle Sales in the Middle East & Africa
---- sales to rise by 6% in 2020, rising to over 10% in 2022
---- by 2025 annual new light vehicle sales to hit 5.3 million

Middle East & Africa --Light Vehicle Sales to hit 5.3 million units by 2025
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Gulf Growth: Saudi Arabia annual sales to reach over 800,000 units by 2030

Gulf Markets--growth of Light Vehicles, annual sales to over 1.6 million by 2030
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Key Takeaways —Gulf Countries

* Countries in the Gulf share a number of similar trends, including that their economies are heavily reliant on oil and this implies that when the oil market fluctuates, the economies
wobble and in turn markets such as the vehicle and housing market see dramatic shifts. Therefore to avoid this sporadic market development, countries across the region have
developed major economic plans whereby they will work to reduce their dependency on oil by increasing alternative revenue streams:

* Government targets for economic diversification have been introduced across the Gulf:

% Saudi Arabia: Vision 2030

% Bahrain: 2030 Economic Vision Q p

< Qatar: National Vision 2030 0’) ” g~ 4

# UAE: Abu Dhabi Economic Vision 2030 <&@

% Kuwait: New Kuwait 2035 Strategic Plan - " e ——

% Oman: Vision 2040 KINGDOM OF S-SJ.E-\UDI »4»4\- w: %g mﬁl\ﬁéﬁ )

Policies include:

* VAT has been imposed in some Gulf markets, but all plan to bring in 5% VAT

* Gulfization policies have been introduced across the region, with some countries enforcing policies with fervour, whereby employment of foreign nationals are limited and
employment opportunities for local nationals is increased.

o Saudization

o Omanisation

o Emiratization
o Kuwaitization
o Bahrainization

o Qatarization
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Who we are...

Commitment to continuously drive new insights

Recent Strategic Acquisitions, Developments and Strategic Partnerships

GLOBALLY SCALED INSIGHT SOLUTIONS & PLATFORMS
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Headquartered in London, our automotive team is part of
IHS Markit’'s information and analytics powerhouse that
Includes more than 12,000 colleagues in 150 countries,
covering energy, chemical, aerospace & defense, maritime,
financial, technology, and media & telecommunications.
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Disclaimer

The information contained in this presentation is confidential. Any unauthorized use, disclosure, reproduction, or dissemination, in full or in part, in any media or by any means, without the prior written permission of IHS Markit Ltd. or any of its affiliates ("IHS Markit") is

strictly prohibited. IHS Markit owns all IHS Markit logos and trade names contained in this presentation that are subject to license. Opinions, statements, estimates, and projections in this presentation (including other media) are solely those of the individual author(s) at the !__ [ ®
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subsequently becomes inaccurate. IHS Markit makes no warranty, expressed or implied, as to the accuracy, completeness, or timeliness of any information in this presentation, and shall not in any way be liable to any recipient for any inaccuracies or omissions. Without \ a r I

limiting the foregoing, IHS Markit shall have no liability whatsoever to any recipient, whether in contract, in tort (including negligence), under warranty, under statute or otherwise, in respect of any loss or damage suffered by any recipientas a result of or in connection with \

any information provided, or any course of action determined, by it or any third party, whether or not based on any information provided. The inclusion of a link to an external website by IHS Markit should not be understood to be an endorsement of that website or the site's
owners (or their products/services). IHS Markit is not responsible for either the content or output of external websites. Copyright © 2019, IHS Markit®. All rights reserved and all intellectual property rights are retained by IHS Markit.



